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Disclaimer

The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant
persons”). Any person who is not a relevant person should not act or rely on this presentation or any of its contents.

This presentation does not constitute an offering of securities or otherwise constitute an invitation or inducement to any person to underwrite, subscribe
for or otherwise acquire securities in Nordic Semiconductor ASA (The Company). The release, publication or distribution of this presentation in certain
jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this presentation is released, published or distributed should
inform themselves about, and observe, such restrictions.

This presentation includes and is based, inter alia, on forward-looking information and contains statements regarding the future in connection with The
Company’s growth initiatives, profit figures, outlook, strategies and objectives. All forward-looking information and statements in this presentation are
based on current expectations, estimates and projections about global economic conditions, the economic conditions of the regions and industries that
are major markets for The Company. These expectations, estimates and projections are generally identifiable by statements containing words such as
“expects”, “believes”, “estimates” or similar expressions.

Important factors may lead to actual profits, results and developments deviating substantially from what has been expressed or implied in such
statements. Although The Company believes that its expectations and the presentation are based upon reasonable assumptions, it can give no assurance
that those expectations will be achieved or that the actual results will be as set out in the presentation.

The Company is making no representation or warranty, expressed or implied, as to the accuracy, reliability or completeness of the presentation, and
neither The Company nor any of its directors, officers or employees will have any liability to you or any other persons resulting from your use.

This presentation was prepared in connection with the Q1 results released on April 24, 2024. Information contained herein will not be updated. The
following slides should also be read and considered in connection with the information given orally during the presentation.
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A globally leading loT enabler

Simplifying lives through all things connected
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Market Cap
~$1.6bn

Fabless semiconductor company specialized in low
power wireless connectivity and embedded processing
for loT

Market leader in Bluetooth Low Energy

Early adopter of Thread (802.15.4) and support for
Zigbee

Launched Wi-Fi 6 connectivity (dual band)

Committed to Matter - active contribution to Matter SW
development

Early mover in cellular 1oT & 5G with LTE-M, NB-1oT and
DECT NR+

Value added device control and management through
nRFCloud
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Nordic Is on a long-lasting growth journey
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Widespread loT adoption —

Emerging IoT markets —

Revenue, USDm

Wearables

PC peripherals —
Game controllers
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Strategy based on distinctive advantages

Ultra-low power and
high performance Lead on
at the right price connectivity

Ease-of-use, value-add

High SCIEIN ———  solutions and strong

Clear strategic roadma "
J P ambitions developers tech support

to generate long-term
profitable growth and
value generation

Proven scalability across
technologies, markets

Investing Scalability

Willingness to invest in

high-growth opportunities carly and customers
Customer
engagement Combining broad market
and tier-1 engagement
models

Attracting and retaining Employee engagement
world-class talent



© Nordic Semiconductor

Key connectivity for platform ecosystems

= Nordic leverages on leading
broad market position and
strong tier-1 relations
built over many years

= Recently added support for
Google’s ‘Find My Device’,
adding to already established
support for ‘Apple Find My’
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Nordic gaining design win market share

Outpacing the total market

Bluetooth Low Energy end-product certifications, last 12 months
1500

1200

46%

900

600

300 e 608 570

>sc i 412 4500 . 527 437/ 188

LTM Q16 LTM Q117 LTM Q18 LTM Q19 LTM Q1r20 LTM Q121 LTM QI22 LTM Q123 LTM Q124
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Nordic
end-product
certifications

Qr24

113 designs
42% mkt share

LTM Q1’24
488 designs

43% mkt share
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2024 Reorganizing with 4 new business units
Short-range, Long-range, Wi-Fi & Power Management (PMIC)

= Strengthening executive management team
and improving accountability and autonomy

e

= Sharpening the focus or products and

Short-range Long-range q | . q
Jyvind Stregm @yvind Birkenes evelopment roadmaps
EVP Short-range EVP Long-range

= Customer centric and agile approach to
iImprove market responsiveness and shorten
time-to-market

= Seeking to improve return on our R&D

investments and our world-class

Wi-Fi PMIC
Joakim Ferm Kjetil Holstad engineering teams

EVP Strategy and Product Management

SVP Wi-Fi
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Nordic raising the bar once again
NRF54 - sampled both L and H to >100 customers by YE 2023

NnRF54H Series
Revolutionary multiprotocol SoCs

For new complex |oT products

GlobalFoundries® 22FDX

NRF54L Series
Next-level multiprotocol SoCs

Requirements

g Logical successor to the nRF52

TSMC 22ULL®

SERIES

SoC Series
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Financial performance - quarterly

Weak results reflects lower revenues and gross margin

Revenue, USDm Gross margin, % EBITDA (USD) and EBITDA-margin (%)
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Expecting return to seguential growth

Q2 2024 guidance

Revenue Gross margin

USDm . 5 = Q2 revenue supported by improved
115-135m ~50% demand and seasonality

 S%to-%  +54%to481% = (Gross margin expected to rebound to
y-o-y ao-a i the 50% level

Capital Markets Day event set for 26t September in Oslo, Norway

1
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Target operating mode|

Organization set up for significantly higher revenue levels

Target operating model

Gross margin = >50%

<10% SGRA =  Gross margin depending on technology and customer mix
= Lower gross margin expected in cellular loT Module business
Gross
a0 margin = Higher gross margin opportunities
in other new technologies and service offering
= Overall goal to maintain above 50%
SG&A = Increasing operational leverage
EBITDA
R&D = Continued strong commitment to innovation
i [ - i i I
EBITDA High operational leverage - margin depending on volume

growth

Target Model

12
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Contact details

Please reach out to us on ir@nordicsemi.no
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